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Agenda

● Course Overview
● About the Exam
● Business Canvas project
● About the Program & Resources
● Case Studies
● Focus: PBL & Field Testing Experience
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Dave Anderson
● Paul G. Blazer Professor of Business and Economics at Centre College
● Involved in AP® programs and leadership since 1994
● National Advisory Board for AP® Business Principles
● Chief reader for AP® Microeconomics for five years
● Authored or co-authored dozens of scholarly articles and 18 books, including 

Economics for the AP® Course, Business with Personal Finance for the AP® 
Course, Environmental Economics and Natural Resource Management, and 
The Light in the Library Basement: A Personal Finance Mystery Story

Luiz Bravim
● Director of Instruction at Cardinal Gibbons High School in Ft. Lauderdale, 

where he has taught for over a decade
● Consultant for AP® World History, AP® European History, and AP® Business 

with Personal Finance
● A long-time AP® exam reader who frequently presents at conferences
● Has taught in Korea, China, and all over the U.S.
● Luiz believes every student should have access to rigorous college-level 

curriculum. 



Unit 1: Businesses, Competition, New Ideas

Unit 2: Marketing

Unit 3–Part I: Personal Saving & Borrowing

Unit 3–Part II: Business Finance & Accounting

Unit 4: Management and Strategy

Unit 5: Personal Goals, Budgeting, Investing

Course Units



Business Canvas Project

Project Based Learning

Business Canvas Project 
appendix from
Business with Personal 
Finance for the AP® Course



Multiple Choice: 

             60 Questions        70 min.         60%

Exam Structure



Free Response:

         Part A: Exam-Day Validation

         

Exam Structure



Free Response:

         Part A: Exam-Day Validation

                           1 Question        25 min.       15%

         

Exam Structure



Free Response:

         Part B

             3 Questions        65 min.          25%

            

                

         

Exam Structure



Free Response:

         Part B

            FRQ 2: Personal Finance

            

            

                

         

Exam Structure



Free Response:

         Part B

            FRQ 2: Personal Finance

            FRQ 3: Business Concept Application

            

                

         

Exam Structure



Free Response:

         Part B

            FRQ 2: Personal Finance

            FRQ 3: Business Concept Application

            FRQ 4: Business Decision

            

                

         

Exam Structure



Field Testing



















Teaching with Cases

A truly engaging way to put students in the driver’s seat 
to navigate important business decisions.



Teaching with Cases

• Longer cases can be read 
as homework.

• I also have them 
complete a worksheet 
with several tough 
questions.

• Shorter “caselets” can be 
read in class.



Teaching with Cases

• Write out all student input
• Helps contributors 

feel heard
• Helps distracted 

students keep up
• Old ideas spur new 

ideas

Fill the board with 
student input!



Teaching with Cases

• Explore pros and cons of 
controversial issues

• Provides balance
• Allows cost-benefit 

analysis
• Gives students more 

perspectives
• Helps keep the 

teacher in neutral 
territory 

Should a business place a finite dollar 
value on human lives saved by a product 
safety feature?

Pros
• Only a finite value 

allows products with  
positive-but-low risks
to be made

• It permits cost/benefit
analysis

• No one can spend an
infinite amount to save 
lives

Cons
• Companies have 

valued lives too 
low in the past 
(as in the Ford 
Pinto case)

• It seems 
inhumane

• It may cause PR 
problems

Be careful about taking sides!



What would 
you like to ask 
someone on 

the other 
side?

Who would 
take a 

different 
approach?

Teaching with Cases

• Encourage friendly 
debate

• Stir things up
• But not too much!
• Get students thinking 

on their feet
• Ask them to apply the 

course content

Which motivation 
for ethical 
business 

practices best 
applies here?



Should the 
company 

outsource its 
accounting 

department?
What 

marketing 
strategy is 

best?

Teaching with Cases

• Don’t jump in too quickly.
• Awkward silence can 

be motivating
• Let them stew
• After a long wait, cold 

call or simplify the 
question

Ava, what would 
you say if your 
boss wanted to 
sell a defective 

product?



Teaching with Cases

• Consider Think-Pair-Share
• Allows students with 

low confidence to test 
their ideas

• Starts the conversation 
at a low-stakes 
(two-person) level

• Helps get a tough 
conversation going

Freemium
?

Which pricing 
strategy is 
best here?



Teaching with Cases

• For more fun teaching 
with cases, consider 
workshops available 
online or in person.
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